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Most of the foreign insurance journals, and some of those 
published in this country, persist in calling the association of 
underwriters recently formed in this city, ‘* The United Fire 
- Underwriters of America.” The word “in” should be substi- 
' tuted for “of.” Much discussion took place in committee over 
the name to be selected, and the words “ in America” were 
chosen for the express purpose of including all foreign compan- 
ies doing business in this country. Editors (and compositors) 
are respectfully requested to observe the proper distinction in fu- 
ture. 


Ir is pleasant to notice that the Attorney-General proposes to 
put a stop to the extortionate charges of lawyers for services 
alleged to have been rendered to life insurance companies. 
Sewell & Pierce recently put in a bill of $6000 for services 
which they claim to have rendered the defunct Globe Life In- 
surance Company, but the Attorney-General has interposed an 
objection to its payment. It is to be hoped that his authority 
is sufficient to investigate the payments made for so-called legal 
services by John P. O’Neill, receiver of the Continental Life. 
The amount of rascality attending the winding up of that com- 
pany was never exceeded in the palmy days of the Tweed ring. 
This subject of receiverships should receive legislative attention 
this Winter, with a view to bringing to punishment the thieves 
who been systematically robbing the policyholders. 





Tue English papers are calling marked attention to the fact 
that the London and Staffordshire Fire Insurance Company, 
formerly the Staffordshire, has voted to increase its capital. 
The nominal capital is £2,000,000, in 100,000 shares of £20 





5 each, of which £250,000 is fully subscribed, with £15,000 fully 


paid up, being £2 per share. The present issue is £740,000 
of £20 at par. This is the company that is doing an under- 
ground business in this country. Having located its agency at 
Washington, where it is not subject to any State insurance laws, 
is free from official supervision, making no deposit for the pro- 
tection of its American policyholders, and paying no taxes, it 
yet enters into competition with our own companies and the 
foreign companies that have come here legitimately, and com- 





ply honestly with lawful requirements. If this is such an ex- 
cellent company, and deserving of public confidence, why does 
it sneak into the country, by the back door, and seek business 
surreptiously? Ifit is sound, and has nothing to be ashamed 
of, why does it not come manfully to the front and conduct its 
business in the light? 





A writer in Harper's Monthly for January makes a vigor- 
ous onslaught upon the system of life insurance. His article 
abounds in mis-statements, perversions of facts, garbled quota- 
tions and concealments of everything that would inure to the 
benefit of the companies. He evidently started out with the 
determination to make a vigorous onslaught upon the system, 
and to disregard the facts entirely. It would be charitable to 
credit him with gross ignorance of the subject wherewith he 
treats, but malice and vindictiveness are too apparent to permit 
of such charitable supposition. That he has some knowledge 
of life insurance is evident, but with him a little knowledge has 
proved so dangerous a thing as to discredit all he says. Life 
insurance is one of the most beneficent institutions of the age, 
is honestly managed for the best interests of policyholders, and 
it cannot be wantonly assailed by ignorant or vicious writers 
without working great injury to thousands of persons who put 
their trust init. The system challenges honest criticism, but 
wholesale denunciation and misrepresentation are not criticism. 
It is a matter of general surprise that Harper’s should have given 
place to an article that bears on its face such palpable evidence 
of its falsity without first having submitted it to some expert in 
matters of life insurance. It would have been but the work of 
a few minutes to have convinced the editor that the article was 
false and misleading in every important particular. As they 
permitted the article to appear in their widely circulated maga- 


. zine, they owe a duty to their thousands of readers—more than 


halt of whom are, undoubtedly, policyholders in life companies 
—to correct these mis-statements, and toundo the mischief that 
is likely to flow from the circulation of the article referred 
to. 





Tue failure of the Piedmont and Arlington Life Insurance 
Company, of Richmond, Va., is attributed to the falling due of 
a large number of ten-year endowment policies issued in 1869-70, 
to unusually numerous death losses that occurred in 1879 -80, 
and to the surrender of a large number of policies by persons 
who had grown suspicious of the company, and demanded paid- 
up cash policies, thereby largely reducing the income of the 
company. The former president of the company, Daniel J. 
Hartsook, had made large advances to the company to tide it 
over its difficulties, but on his death this assistance was no 
longer available. A. R. Blakey succeeded to the management 
of the company, but he was unable to stem the tide of adversity 
that had set in against the company, or to satisfy discontented 
policyholders and creditors. This much we gather from a cir- 
cular issued by Mr. Blakey, who is now the trustee appointed to 
settle its affairs. The Piedmont and Arlington has been ander 
a cloud for a long time, the public as well as its own policy- 
holders looking upon it with suspicion. Those who had paid 
premiums needed considerable urging to induce them to con- 
tinue doing so, while new business could only be obtained with 
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difficulty, and that to a limited extent. It will naturally be 
asked, “ If endowment policies were fatal to this company, why 
have they not proven so to other companies that have been is- 
suing them for many years?” As the other companies have 
found no difficulty in this respect, the inference is inevitable that 
the management of the Piedmont and Arlington has not been in- 
telligent and capable. The theory of life insurance is that every 
policy, of whatever character, will take care of itself, or, rather, 
that the aggregate of policies in any one class will take care of 
each policy in that class. If the Piedmont and Arlington en- 
dowment policies had been calculated with precision, and the 
funds derived for them set aside for their payment at maturity, 
they certainly could not have proved the rock upon which the 
company has split. Further developments in regard to the 
failure of the company will be looked for with interest. 


Tue action of Commissioner Relfe, of Missouri, in prosecut- 
ing the co-operative life insurance companies, has brought con- 
sternation into the ranks of the benefit societies, as well as 
among the organized co-operatives. In this city there are hun- 
dreds of these benevolent societies, whose only excuse for living 
lies in the fact of their being mutual life insurance companies, 
and the recent decision of the Missouri Supreme Court, declaring 
all such societies to be amenable to the insurance laws, has 
resulted in their banding together to resist official interference 
in this State. It is apprehended that Superintendent Fairman 
will commence proceedings against some of them, and they have 
held several meetings to determine what action to take in case 
he does. It was suggested that the societies themselves take 
the initiative, and appeal to the Legislature for the passage of a 
law exempting all benefit societies not conducted for a profit 
from compliance with the insurance laws. The gentlemen fa- 


voring this course claimed that there would be no difficulty in’ 


securing such legislation, as a majority of the members of the 
Legislature belonged to organizations having such benefit soci- 
eties. It was finally determined not to do anything until the 
Superintendent moved in the matter, as it was feared that any 
agitation of the subject would interfere with their obtaining new 
victims. They have established means of communicating read- 
ily with each other, however, and should proceedings be com- 
menced against any one of them, they will unite to defend the 
action, and, if necessary, will appeal to the Legislature. 


Tue two American life insurance companies doing business 
in Europe—the Equitable and the New York—are made the 
subjects of constant and unwarranted abuse in two or three of 
the foreign insurance journals. They regard it as an impertinence 
that American life insurance managers should seek to secure 
business in the land where life insurance was born, and where 
the oldest companies exist. Their principal ground of com- 
plaint is that the assets of these companies, being held in this 
country, are too far away to be available to foreign insurants. 
We imagine, however, that their real grievance lies in the fact 
that the “* Americans abroad ” exhibit more enterprise and push, 
thereby securing more business than can be witnessed with 
complaisency by their less energetic competitors, and that the 
opposition to them is inspired by some of the foreign com- 





— 





panies. This is ungenerous, to say the least, for American” 
have welcomed with hearty eagerness the coming among us of 

English, French and German fire insurance companies, and” 
have never complained of the lively competition they have ex. 
cited in fire underwriting. These companies are situated sub.” 
stantially as the American companies are in regard to their ay” 

sets, the bulk of which are invested where the home office is” 
located, yet we have never doubted but those assets would be | 

available in an emergency to pay American losses. Indeed, we — 

know that the American branches have drawn liberally on the ~ 
home offices at times to make up deficiencies caused by losses’ | 
here. The Equitable and the New York are among the best. 

and most enterprising of our life companies, and whatever con. © 
tracts they make, at home or abroad, will be carried out, not 4 
only to the letter, but in a spirit of liberality. England claims © 
to be the home of free trade, but English journals are foremost 3 
in striving to discredit the American life companies that are” 
seeking business within her borders, using their endeavors to ~ 
‘‘ protect” their home companies by proscribing foreign “ in- 7 
terlopers.” This is not the kind of “ reciprocity” we had a right — 
to expect from our cousins over the water. If the American ~ 
companies were weak financially, or reckless in their manage” 
ment, we would join in the denunciation of them, but when the © 
reverse is true, we can but regret the churlishness and the short © 
sighted policy that dictate this hostility to them. 











Ne 


ADDITIONAL frauds upon the Pennsylvania mutual life in-~ 
surance companies are being developed almost daily, and the ~ 
companies are finding themselves saddled with hundreds of — 
thousands of dollars of risks upon lives that were uninsurable in ~ 
reputable companies. They have been made hospitals for the © 
lame, the halt and the blind, and decrepit old age and disease- ~ 
ridden unfortunates have found in them an asylum. Officers of 4 
the companies are now bestirring themselves to get rid of these © 
risks, but before they succeed in doing so, they are likely to be- | 
come involved in endless litigation. The young and healthy | 
members of such mutual companies should begin to ask them- 7 
selves what their insurance is likely to cost them if they are to” 
be called upon every little while to make up the sums for which | 
these persons, with one foot in the grave, are insured, and what 
are their prospects of indemnity if funds of the companies are _ 
to be recklessly thrown away upon such subjects? Under any | 
sort of honest or reputable management it would have been im- | 
possible for Louisa Speice, for instance, who is over 80 years of 
age, to have obtained $100,000 insurance upon her life on the” 
same terms that a strong healthy young man of 25 would have | 
been insured; or for William Welsh, 80 years of age to have 
obtained $88,000 insurance. These persons did not obtain the | 
insurance (so called) themselves, but a gang of sharpers, who | 
made a business of speculating in the lives of old persons, had | 
them insured, hoping to realize speedily on their investments. 
Over fifty similar cases have been brought to light, involving ” 
nearly every mutual company doing business in Pennsylvania. | 
The fact that it is possible for sharpers to perpetrate such frauds 
is sufficient to condemn the entire system of co-operative in- 
surance. It is not life insurance, but a system of gambling, 
managed by a few scheming persons, with all the chances 
against the honest man who pays his money and in favor of 
those who receive it. 


* 
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SURRENDER VALUES. 


N interesting discussion relative to the surrender value of 

life insurance policies has been occupying space recently in 
The London Times. As this is a question of vital importance in 
this country—the absence of a fixed value for surrender policies 
having done as much as any other one thing to render possible 
the existence of the horde of co-operative societies that is delud- 
ing the public—a brief resumé of the correspondence cannot 
fail to be of interest. A gentleman wrote to The Times, stating 
that he offered to the Colonial Life Assurance Corporation a 


" policy of five years’ standing for £250, on which premiums to 


the amount of £35 had been paid. He was informed that the 
surrender value was £1 16s. 4d., but as he had to pay for ex- 


» amining title, he actually received but 15s. 4d. for his policy. 


This communication brought out various others, all tending to 
prove that the life companies did not fairly treat their clients 
who desired to surrender their policies. It also showed that 
the companies had no fixed plan for determining surrender 
values, for one gentleman had three policies in three different 
companies, all of which he surrendered for cash. Company 
No. 1 returned him 47 per cent of the gross premiums paid, 
No. 2 gave him 55 per cent, while the Equitable Society gave 
him g1 percent. Naturally, these complaints brought out sev- 
eral actuaries in defence of the companies, but these worthies 
disagreed “* unanimously,” some contending that it Was impos- 
sible to fix upon a uniform scale for surrender values, while 
others claimed that it was not only feasible to do so, but the 
surrender value should be specified in each policy and form part 
of the contract. Mr. T. B. Sprague, the well-known actuary 
and writer upon life insurance, maintained the latter position. 
He said: ‘I do not doubt that it would be greatly to the benefit 
of the really solvent offices if they would unite to adopt the 
principle of pledging themselves in all cases to pay fixed sur- 
render values calculated upon a rule stated either in the policy 
or in the prospectus, so as to be virtually a part of the insurance 
contract. In this matter, however, as in so many others, the 
public, if they only knew it, have the matter in their own hands. 
They have only to express their decided preterence for a com- 
pany that shall meet their wishes in this particular way, and all 
the other companies will be compelled to do the same.” 

The letters, pro and con, were many, and the policyholders 
unquestionably had the best of the companies. Commenting 
on them, the Commercial World, an insurance paper, says: “ If 
the upshot of this budget of letters in The Times should be to 
induce the offices generally to deal with assurees (wishing from 
any cause to give up their policies) on a distinctly defined basis 
of principles and practice— so that he who runs may read—a 
great and much needed reform will have been effected. Few 
men, if any, assure their lives with a view of withdrawing at a 
subsequent date during lifetime, the surrender value; but when 
such a step becomes necessary to the assuree, of which he alone 
should be the judge, it is most desirable that the terms and con- 
ditions should be intelligible to the meanest capacity.” 

There is a world of good, sound advice contained in the above 
paragraph, and it is quite as applicable to the American com- 
panies as to those of Europe. One of the strongest arguments 
used by the co-operatives against the regular companies is that 
when one begins paying premiums to a regular company, he 
must either continue paying to the end of his life or sacrifice all 





he has paid; that they hold on to all they get, and never pay 
anything for surrenders. Recent enactments in several States 


‘provide that policies shall not be forfeited for non-payment of 


premiums, but shall be kept in force so long as there is anything 
to their credit, or that paid-up policies shall be issued for their 
value. But the companies do not, as a rule, buy in their policies 
if they can avoid it, and when they do, they pay so small a sum 
that dissatisfaction on the part of the policyholder is sure to fol- 
low. The public feels that an injustice is done in this respect, 
and, in casting about for a more equitable method of obtaining 
life assurance, regarded now-a-days as a necessity, fall into the 
deceptive snares set for them by the co-operatives and the benefit 
societies. 

The National Life, of Vermont, is now issuing to those who 
desire it, what it terms an indemnity bond. On the payment 
of a specified premium, the payee receives a bond for the sum 
desired, the payment of which at its face value is guaranteed to 
the beneficiaries of the insured at his death. In the margin of 
the bond is specified the amount the company will pay for the 
bond on its surrender at the end of each year. This is a speci- 
fied and guaranteed surrender value, similar to what Mr. 
Sprague recommends. The indemnity bond may be surrendered 
any time after two annual payments have been made, and the 
sum named in the margin will be paid for it in cash. This is 
the only attempt we are aware of that has been made to fix in 
advance the surrender value of a policy according to an estab- 
lished system. Something of this kind must eventually be con- 
ceded by the companies in deference to the popular demand. 














: CORRESPONDENCE. 


BALTIMORE. 
Rates Improving Somewhat without a Tariff Association—Elevators Overflowing with 
Grain, and Insurance Sought for Them in New York—Can and Oyster Factory 
Risks—Death of a Spectator Correspondent—A Deliberate Attempt at Arson. 


[From OuR Own CORRESPONDENT.] 

Thus far this year we have had numerous losses, and few companies 
will show any profit at the end thereof. Not that the losses have been 
much heavier than the average, but that rates are so very low. If they 
were equal to those obtained four years ago, the companies would be well 
satisfied and could show a profit, but the rates now obtained are inade- 
quate, as the results show. However the bottom has at length been 
reached, although at one time it looked asif there were none. Nowcom- 
panies and agents, without any concerted action, are demanding, and re- 
ceiving, an increase on renewals of many hazards, particularly where large 
lines are required. Whiskey stock in distillery warehouses now pay 
seventy-five cents to one per cent; last year only fifty cents was asked. 
Cotton now cannot be placed in respectable companies at less than fifty 
and sixty cents, forty cents being the old rate. If the companies will con- 
sider the very heavy losses paid on this last hazard, they will think one 
per cent little enough. It is the common talk of agents here that rates 
are much too low, and the unanimous desire that an increase be de- 
manded, yet anything like a majority hesitate to act towards forming a 
tariff until New York takes the initiative. The articles in THE SPECTATOR 
on this subject are eagerly perused by your many subscribers here, who 
hope through its influence the companies may do something to save the 
business. . 

Our elevators are overflowing with grain, and lines for elevator “ B” are 
almost daily sent to New York to place, every company here being full. 
Baltimore has now five elevators, viz., 1, 2, 3, A and B; these risks pay 
two percent, and as all companies can get their fill of them, none offer to 
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cut the rate. Ordinary companies write ten thousand short in each, as 
they are considered good risks of their class. Elevator C is now fast ap- 
proaching completion. and will compare favorably with the others heres 
Recently a large can factory burned here; total insurance $53,0c0; total 
loss paid by companies $52,000. It is a fact that the only portion of the 
bnilding not totally destroyed was where the gasoline tanks were located, 
and I| therefore presume that is where they got their salvage from. This 
is the third can factory fire in this city within the past two years, and all 
total losses. This class of hazard is written at seventy-five cents; four 
years ago one and a half was the rate. It is a singular fact that of the 
many fruit and oyster houses here I cannot recall any that have burned 
(unless exposed by other hazards) within the past eight years, though they 
as well as can factories use a gasoline attachment for heating soldering 
irons. The difference between can factories and fruit and oyster estab- 
lishments is that the former use from 50 to 300 gasoline pots and the lat- 
ter from 5 to twenty, yet both pay the same rate. Asa rule these estab- 
lishments use every precaution against fire, and spare no expense to 
prevent accidents, there being no moral hazards in connection with them, 
Underwriters ought to make money on them, and would, if the rates were 
somewhat increased. 

Among the agency changes, I note that William Shannon has resigned 
the American Exchange, Jas. E. Alford & Son securing it. R.C. Luck- 
ett & Son receives the Scottish Union, a new appointment. E. J. Rich- 
ardson & Son will hereafter represent the Manhattan Life. All these ap- 
pointments are considered excellent. The Watertown, of New York, has 
appointed I. E. Byus State agent for Maryland, with headquarters at Nos. 
5 and 7 South Holliday Street. Mr. Byus, though a Marylander, has for 
a number of years been located in Chicago, and will, no doubt, do a fine 
business for this Company. 

E. K. Canby, who contributed so many excellent letters to THE SpEc- 
TATOR under the non de plume of ‘‘E. Key See,” died November 8th, 
1880, at Atlantic City, New Jersey, of typhoid fever, aged 28 years. He 
had gone to Atlantic City to establish a weekly paper. Mr. Canby 
had been connected with several of our local papers, all of which spoke 
feelingly of his decease. He was a young man of much promise, of high 
moral character, and liked by all who knew him. His life was spotless, 
His loss is deeply felt by his many friends, while his young bride, to whom 
he was married about one year ago, is disconsolate. 

A Mr. Kline, who lately kept a small grocery store on Frederick avenue, 
was recently tried in our criminal court on the charge of setting fire to his 
premises. The afternoon previous to the fire, Mr. Kline, his wife and 
child took a ride up the country, returning late in the evening. An inves- 
tigation disclosed a most determined attempt to destroy his premises by 
fire. In nearly every part of the store and house buckets filled with coal 
oil were found, some having twisted newspapers stuck into them. 
The whole place was not worth over $3,500, building, stock and furni- 
ture. The insurance was distributed among several companies, and 
amounted to $10,000, $2,500 of which, however, was for the benefit of his 
mother-in-law, who holds a mortgage for that amount. Mr. Kline said 
he did not do it, and as the jury was not sure, they gave him the benefit 
of thedoubt. Mr. Kline is now actively employed making out his proofs 
of loss, which, no doubt, the interested companies will reject. It is 
hardly possible that in the event of such evidence, any jury would award 
him anything, for if there ever was a clear case of arson this is undoubt- 
edly one. BYHEART. 





BOSTON. 


Approval of The Spectator Weekly—The Boston Fire Underwriters’ Union—Ad- 
verse Legislation Anticipated—The Death of Richard Pope—All But Two 
Boston Companies Give in the Adherence to the United Fire Underwriters in 
America—Local Changes and Gossip. 





[From OuR OWN CORRESPONDENT. } 

The change of THe SpEcTATOR to a weekly edition seems to meet with 
great favor in this city. The business has grown to such dimensions, 
that underwriters have felt the need of an earlier survey of the entire 
field than was furnished by the monthly publication, and the enterprise of 
THE SPECTATOR company in this respect is mentioned with high commenda- 


tion, There are some who see in it the forecast of a first-class insurance 
daily. 


Since my last letter the annual meeting of the Fire Underwriters Union 


t who know him best are highest in praise of his merit. 





has been held, and from the report of its executive committee it would 
seem that considerable preparation is to be made to meet adverse legisla. " 
tion which in all probability will be advanced at the next session of the 7 
Great and General Court. It ishard to understand why this annual obstacle © 
to the orderly and proper carrying on of the insurance business should exist, | 
A few years ago no more was thought abouta session of the Legislature by 7 
our underwriters, than is thought of the regular gatherings of the Social © 
Science Congress. There was, it is true, a committee on insurance ; but it c 
was appointed more for form’s sake than any other reason,and its members x 
had little to do but what was suggested by the underwriters themselves. Now 7 
it is a hard-working committee from the fact that it is loaded down with | 
measures brought forward by would-be reformers, who have not the least 7 
practical knowledge of the business they are dealing with. The Union is 7 
therefore well advised in making arrangements to keep this somewhat ‘ 
erratic governing body under close supervision. At the meeting referred 7 
to the following officers and committees were chosen: President, Mr ~ 


George F. Osborne; Vice-Presidents, Samuel Gould and James Good. a 
man; Treasurer, Charles E. Guild ; Secretary, Osborne Howes, Jr.; Exe- 


cutive Committees : Isaac Sweetser, George A. Curtis, George C. Stearns, 7 


B. B. Whittimore, George W. Reed and Samuel Appleton ; Committee on 4 
Association : Alfred Ricknell, James Bruerton, J. W. Balch, N. Foster, Jr. 7 
and N. C. Crosby ; Committee on Debts and Debtors: W. H. Ellison, 7 


Samuel Appleton, Cyrus Brewer, J. C. Abbott and Milton Clark ; Com. 7 


mittee on General Information. J. Edward Hollis, Joseph A. Wellman, e 
Edward Atkinson Frank E. Sweetser, and E. F. Everett. : 


The death of Mr. Richard Pope, the general agent in New England for ~ 
the Fire Association and other companies was an exceedingly painful | 
event. Mr. Pope was but 38 years of age, and up to three or four days © 
prior to his death was seemingly in perfect health. He was an active un- q 
derwriter, and though he gave up the secretaryship of the Prescott office, ~ 
only four gr five years ago, to become an insurance agent, he quickly E 
gained one of the highest positions in this city in that line of business, 7 


Mr. Pope had an exceedingly generous temperament, and was greatly liked 


by a large circle of friends. Ashis agency was a very desirable one, there 
was a keen competition for it, and the names of quite a number of well. 7 
known underwriters are mentioned as having signified to the appointing | 
powers that they were candidates. Tne selection of a successor was, how- 
ever, quickly made, and the fortunate applicant was Mr. Thomas L. O’ 
Brion,who had been special agent for the Fire-Association under M. Pope’s 
management. Mr. O’Brion is well liked by all who know him, and those 
It is also in his 
favor that he has a thorough personal knowledge of the business he has 
been called upon to superintend. 

The firm of Wass & Everett has been dissolved in consequence of the 
appointment of the senior partner as special agent of the Franklin Insur- 
ance Company, of Philadelphia, for New England. The companies in the 
local agency will remain unchanged, Mr. Everett acting for them. 

The Massachusetts branch of the new National insurance organization, 
which was lately formed in your city, has been brought into existence by 
the persistent work of Mr. Alfred Bicknell, the President of the Mechan- 
ics Insurance Company. It is no easy matter to wake our Boston offices 
up into any great degree of earnestness in the matter of codperative work, 
and the gentleman referred to is entitled to a great deal of credit for his 
success in the undertaking, of which he was the prime mover. All but 
two Boston companies have joined, the Firemens staying out because, it 
is said, its President feared that it might end in binding him to a tariff; 
and the North American, because its chief officer thought the question of 
tariff was not sufficiently considered. The officers of this new State board 
are George A. Curtis (President of the Eliot), President; Joseph A. 
Wellman (President of the Revere), Treasurer, and Alfred Bicknell 
(President of the Mechanics), Secretary. 

There are two vacancies in the Board of Directors of the Protective De- 
partment, caused by the death of Mr. Pope and the resignation of Mr. 
Wass. These are to be filled at the next meeting of the Directors. There 
is considerable lobbying going on, and it has been intimated that it may be 
difficult to bring the nominating committee into complete harmony in their 
report. The rivalry is, in every sense, however, a friendly one. 

The annual elections that have taken place in a number of the Boston 
offices have resulted in the re-election of, substantially, the same Board of 
Directors, and no change has thus far been made in the officers of the 
companies, 

The American Insurance Company, of this city, after long waiting, has 
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at length concluded that it must enter with its fire department into the 
agency business. Its president, Mr. Peabody, has made an extended 
tour through the Western States, for the purpose of settling in his mind 
_on the proper places in which to establish agencies. The American made 
a move in the agency business ten years ago, but after two of its directors 
‘visited Chicago, they came to the conclusion that the risk involved was 
too great, and by reinsuring they saved their office from bankruptcy in the 
Chicago fire of the following year. The company is a sound one, and 
the oldest in existence in this State. The agency business that it does 
will be of a highly conservative character. 

The China Mutual, of Boston, has decided to appoint Messsrs. Catlin & 
Sattherway as the New York agents. 

If the New York city fire underwritets would only make some move in 
the direction of rates it would be heartily welcomed in this city. Ifa 
tariff could be agreed upon then, we would have one in force here in less 
than a week. F. A. C. T. 

Boston, December 18, 1880. 








COMMUNICATIONS. 


REFORMS SUGGESTED IN ST. LOUIS. 
[To THE EDITOR OF THE SPECTATOK.] 


I find insurance matters here in a very loose condition, and I think this 
city needs some wholesome supervision. The recent meeting of the Fire 
Underwriters at New York City would have been more of a success, had 
some action been taken looking to the purification of St. Louis. ‘There is 
now here what purports to be a local board, but it is a farce. I learn that 
several of the leading agents never darken the board room doors, and a 
number of others drop in only semi-occasionally at the call for monthly 
meetings. Such a thing as a quorum being present is almost unknown, 
There has not been a full meeting for months, and the election of officers 
has been delayed since early in the summer, and is not likely to take place 
very soon, The expense of maintaining the board is out of all reason. In 
fact, it is a wonder to many of the agents that the companies continue to 
pay for what is not only no benefit, but a positive injury to their interests. 
The expenses of the board at present are, as near as I can learn, as follows: 
Secretary’s salary per annum, $3,000; assistant secretary, $900 ; secretary’s 


» horse and buggy, $360 ; office boy, $400; office rent, $360 ; porter and in- 


cidentals, $300; total, $5,320. 
nothing. 

Rates are supposed to be made here on the schedule plan, but that schedule 
is a miserable fraud. Once it was a good thing, but the agents have pulled 
and hauled until it no longer resembles its original self. It is now worse 
than useless, and the man who swears by it as of old will be lost. If it 
were discarded now, and the city properly rated by a competent committee, 
it would be well for the companies. I am told there has not been a rate 
raised for years, but rates are lowered every day. The bugbear of non- 
board competition—though there are only four unimportant non-board 
agencies here—makes the average board agent shake in his shoes when 
rates are talked of by the assured. The trouble seems to be attributable 
more to the indifference of the companies and managers than the agents, 
for it is human to err. 

St. Louis has material on which to build a good insurance guild, but at 
present the agents are badly in need of spine, or in other words, sand. I 
find a very general lack of confidence among agents, and each man looks 
out for number one. The men who cheat most do the most complaining 
as usual. If one man quotes a rate to the assured, he expects some other 
man to ‘‘see him and go one better.” The fact is there are no rates that 
agents are bound by—every man gets what he can and holds on to all he 
gets. ‘‘ Holding on” is a great accomplishment here. 

Retrenchment and reform ought to be the watchwords. The board should 
be reorganized and the expenses reduced. The schedule system of rating 
Should be restored and applied universally. ‘‘ Hew to the line, let the 
chips fall where th>y may,” should be the motto. 

There should be penalties for being infractions of rules or rates, and the 
penalties imposed should be heavy, and expulsion for subsequent offences 
should be insisted upoa. Companies should be asked to support the 


For this the members get absolutely 





board in its enforcement of these measures, There should also be fines 
for absence from meetings, and a money forfeit put up by every member 
of the board for violation of rates. 

There should also be a code of professional ethics for the guidance of 
agents, which would serve to redeem the business from its present de- 
graded condition. 

There should be absolute non-intercourse with brokers and non-board 
agents, and no commissions paid to the assured, or any person nota mem- 
ber of the board. Then commissions should be limited to 10 per cent. 
There should be no term risks written on business buildings, at less than 
2% rates for three years, and 4 rates for 5 years. There should be a min- 
imum rate fixed on dwellings, which are now scrambled for at ruinously 
low figures. When the foregoing reforms shall be inaugurated, the busi- 
ness will be respectable, profitable to the agents, and satisfactory to com- 
panies. 

As items of local news, I have to note as follows: Luther T, Woods, 
who has been in the business for seven years—lately senior member of 
the firm of Woods & Langsdorf, has dropped out of the ranks—disgusted 
at the prospects ahead. His successors are Langsdorf & Goldsmith. 

Wm. G. Bentley, the Continental’s right-hand-man in this field, and suc- 
cessor of Bentley & Mac Farland, has taken two of his brokers into part- 
nership, under the firm name of Wm. G. Bentley & Co. The new 
members are Dabney Carr and Frank E. Fowler, both good workers and 
valuable additions to the ranks. 

H. N. Chittenden, of Chittenden & Hall, General Agents of La Confi- 
ance, and Western, of Canada, has taken an interest in a Denver agency, 
and will spend much of his time in that mountain city. 

R. F. Lamb, who for several years has been of the firm of H. M. Blos- 
som & Co., went to Martin Collins on the 1st, to act as broker. This 
gives Mr. Collins four registered brokers in addition to his large office-so- 
liciting force ; but his agency is a big one and needs workers. The funny 
men in the business say Mr. Collins ought to get the agency of the ‘‘Lion” 
—inasmuch as he now has the ‘“‘lamb.” If he does, I predict that the 
lamb will not turn up missing. Who is to get the ‘‘ Lion” agency only 
Mr. Bennett so far knows. 

The Traders, of Chicago, left the King agency to goto Delafield & Snow, 
and the Mercantile Marine, of Boston, also in King’s agency, has with- 
drawn. There is room now fora big English Company in King’s agency. 

Slaughter & Hirschberg have dissolved ; the former is now agent of the 
Star, of New York, and the latter succeeds to the old agency entire. 

Jno. W. Munson has been appointed agent of the Union, of Califor- 
nia, with Ferd. Raacke as an uptown agent of the same Company. 

The furniture of the Lindell Hotel, is written at $1.75, which is five 
cents less than the building rate. How is that for hotel underwriting? 


Sr. Louis, December 10, 1880. TRAVELER, 





SPECTATOR SURVEYS. 





Ir 1s reported that William H. Vanderbilt has effected insurance on the 
structure known as Gilmore’s Garden at fifty cents, not on the merits of 
the risk, but on account of his own superior merits as an individual. If 
he would take the trouble to repair the tumble-down wall, which is so 
ghastly a remembrance to some very worthy families in this city, and 
cause the accumulated rubbish to be cleared out, the premises would look 
better, although they might not be improved as a fire risk. There is, 
doubtless, no immediate moral hazard in this building, and many worse 
risks have been written at fifty cents ; but with the privileges on the policy, 
and the uncertain future of the property, it may be reasonably doubted 
whether it is a fascinating offer. If any companies have it now, our ad- 
vice is, send up your surveyor to look at it. 

* * cy 


Now look out for fancy cards, calendars, chromos, e¢ id omnes genus. 
The dear boys and girls all over the city who have brothers, cousins, un- 
cles and fathers in the insurance business, have already commenced to 
solicit their kind attention to the bringing home of pretty pictures from 
the insurance offices. Joking aside, it is quite singular that grave and 
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reverend siegnors, sedate merchants and bankers, have their vanity tickled 
by these annual gifts from the fire and life companies. They will send 
two or three messengers, and spend fifteen cents in postage, as much more 
in car or stage fares, and place themselves in the attitude of suppliants for 
favors, to get a handsome calendar. These same worthies would not 
spend ten cents at a street stand to buy the same thing which they get 
gratuitously from an insurance company. 


* * # 


JupGING by the numerous offers of pork and packing house insurances 
in Chicago, St. Louis, Cedar Rapids and elsewhere in the West, in the 
city offices, it is apparent that the owners of hog product do not have suffi- 
cient facilities at home to cover their risks. Large amonnts have been 
covered on Western account recently in this city, and all, so near as one 
can learn, at tariff rates. The value of such property at this season must 
be immense. 


% * ™ 
“ y 7 


THE rumors about the impending change in the Queen office are still 
current, though nobody seems to know just what is to be done. It is 
stated with great positiveness that the manager, Mr. Wm. H. Ross, will 
have an assistant, and that he is authorized to nominate the man. For this 
reason a half-dozen names have been proposed or suggested, but not one 

- of them has been actually appointed, and four out of five declare that they 
are not, and never. have been, candidates for the position. So the gossips 
are still at fault. Again it is stated that there will be a Western depart- 
ment, with headquarters at Chicago, but whether the Western manager 
will be James L. Ross, now in that city, or Western Bascome, now district 
agent at St. Louis, or William R. Kerr, late of the Scottish Commercial, 
remains to be seen. Several local agents of the Queen, including Mr. 

Morris, of Louisville, who is a district agent, have recently been in the 

city, and they all concur in stating that the delay in settling the status of 
the American business of the company and its manager’s position works 
heavily against the company’s interest in the field. Those who hear of 
impending changes at a great distance from New York are at a loss to un- 

“ derstand the meaning of such rumors, and lessen their business for the 

company until a decision is announced. 
% it ie 

*THE effect of a cold snap in promoting fires was well illustrated a fort- 
night ago, when, in two or three days, severe fires were reported from all 
quarters. The Kearsage Mill loss luckily did not touch the stock com- 
panies, but Pensacola and other parts made them feel uncomfortable. The 
month is one which most fire underwriters contemplate with fear and 
trembling, and the day which brings no heavy losses is a happy one. 

% % 

WHEN it was reported that Jay Gould’s magnificent dwelling on the Hud- 
son was destroyed, with a loss of $300,000, there was an almost universal 
exclamation in the office of city companies—* Well, it will take many a 
dwelling-house premium, at ten cents a hundred,to pay that loss!” It 
was a mistake. The building burned was only a big conservatory, on 
which there was no insurance, but the incident fairly illustrates the pre- 
vailing opinion among the companies relative to the ultimate profitable- 
ness of dwelling-house risks at rates that are now current. There have 
been a large number of small dwelling-house losses already this month, 
and it would not cause surprise if, at any moment, a heavy loss should be 
reported from this class of property. Among the hoped-for reforms there 
is none more essential to the improvement of the companies’ business than 
the rates on dwellings, and although this is a generally recognized fact, 
nothing is less likely to occur than such an advance. The greed for 
dwellings, even at low rates,among the companies of this city is one of 
the stumbling blocks barring the way to reform. Once raise these rates 
and others will instantly follow, and, if the tide begins to rise, we may 
hope for something better next year all around. 

* % * 

WHILE it is unquestionably true that rates are stiffening somewhat, one 
does not have to go far to find policies written so low that the only per- 
sons who can possibly make anything out of them are the insured and the 
broker. In Jersey city, for instance, we find a hotel, with extremely haz- 
ardous exposures, written at fifty-five cents for three years. In the same 
city, a row of twelve cheaply constructed tenement houses, adjacent to a 
large manufacturing establishment, was written at thirty cents for five 





years, fifteen per cent rebate to assured, and unlimited builders’ risk 
thrown in instead of a chromo. Both these risks were taken by New 
York companies that want tariff associations formed everywhere, and 
rates advanced, but are willing to do anything to secure business over © 
their own counters. ‘ 

* % *% 


A FORM was submitted to the president of a city company a few days | 
ago, of a policy on a manufacturing establishment which contained this 
clause. ‘‘ Privilege to operate machinery extra hours as the interest of the 
assured may require,” and in response to a question whether that privilege 7 
allowed the owner of the property to run his machinery all night without ~ 
prejudice to his insurance he decided in the negative. We should dis- 7 
like very much to be in the shoes of that president in case his company | 
should go into court on such a question, Any company which would © 
allow such a clause to go into its policy without understanding that it 
covers all night work should be made to pay a loss for its stupidity. 


* 3s 4 
fo 3 


OnE of the German (foreign) companies has lately been salted pretty 
soundly, we understand, with ‘‘cotton in transit” losses on a Southern rail- 


way. Not seriously in amount but uncomfortably in the dearly bought ex- 7 


perence. 
% < % 

WE have received from H. R. Hayden, publisher, Hartford, a neat vol- 
ume entitled ‘‘ Statutory Requirements Relating to Insurance in the 
United States and Canadas.” It is a handy and useful compilation of 
the laws of the various States necessary to be observed by insurance com- 
panies and agents desiring to transact business within their borders. Mr. 


Hayden has done good service to underwriters in presenting these re- 


quirements in such a compact and convenient form. 
% i i 

Anysopy who has tried it knows how long and how hard it is to wait 
for dead men’s shoes. It seems to us that that is what some of our great E 
big companies are doing, in their indifference to the situation in this city. | : 
They prefer to wait until some of the scoffers are dead, and “ the little 
fish now wriggling around cutting rates and pretending to be insurance © 
companies” are dead and buried, and then they, the whales, will come to S 
the surface and blow! The would-be heir to a tough East India uncle has 9 
no harder time in the waiting than these whales have waiting their turn; but 7 
he has this excuse, that when the sick uncle dies the property will be his 7 
reward. The whales among the companies will never enjoy their reward. © 
When the present school of weak fish dies and rates are improved, other 7 
minnows will be born and repeat the present agony. The large companies © 
may take a hint and raise rates now, if they will ! ; 

A city bankrupt pleaded to his creditors that one of the causes of his § 
failure was that four years ago he suffered a loss by fire and was only half 7 
insured. One of his creditors examined into the case, and found that the 7 
fellow had $10,000 insurance and could only prove $9,700 Joss, and that 7 
the sound value of his stock was but $10,600. The odious conduct of the 7 
fire insurance companies in not paying this man enough in 1876 to prevent © 
his failure in 1880, should be condemned. 

& we * 

A CORRESPONDENT inquires who is the heaviest individual (or firm) in- 9 
surer in New York. If he means in payment of premiums, we presume § 
the DeCastro & Donner Sugar Company fills the bill, but if he meansin the 
sum insured, then H. B. Claflin & Co., is by far the largest insurer. Their 
risks on the main store and sundry private warehouses, reach to the | 
enormous sum of seven and a half millions. 

*% %¢ % 

IN THE natural order of events a great fire, as distinguished from the | 
trifling ones, may at any moment be repeated, to the consternation of one 
hundred companies. Should it occur in New York we shall hear loud 
lamentations about rates and demoralization. If it occurs elsewhere many 
small city companies will not be harmed, and only the agency companies 
will feel the effects of the blow. In either case, short of a repetition of 
Chicago, the chances are excellent that the lamentations will end in a do- 
nothing policy, Considered as answering the question of what will rouse 
the companies into action, it would seem as if another Chicago and Bos. 
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ton conflagration would be a blessing in disguise. This is about the sum 
and substance of the predictions and talk heard in many a fire insurance 
office in this city lately. If there be any merit in admitting their own 
folly and wondering why their neighbors don’t improve—the offices in 
New York take the palm ! 

*% *% *& 


SEVERAL recent losses upon cotton have raised the question in some of 
the large offices whether there is any money in that staple outside of the 
standard warehouses in Southern cities and New York and Boston. The 
rates in the North upon cotton in warehouses were at one time five per 
cent, but now fifty cents is an accepted rate by the best companies. Com- 
pressed cotton often makes large salvage even after a serious fire, and in 
this respect is a favorite in cities, but in transit it is the worst imaginable 
stuff for insurance companies. The bulk of the losses at the recent fire at 
West Point, Virginia, were upon policies covering cotton in transit for the 
Richmond and Danville railroad, held by the Liverpool and London and 
Globe Insurance Company. It will be many years ere premiums on cot- 
ton will pay that one less. 








COMPANIES AND AGENTS. 


The Queen Fire Insurance Company. 


THE Queen Fire Insurance Company, one of the large English com- 
panies doing business over here, was organized in 1858. The Queen has estab- 
lished a reputation which excites the envy of many competitors. This reputation 
is world-wide, the company having,been doing business for many years throughout 
Continental Europe, Canada, the United States, the West Indies, the East Indies 
and Australia. The management in the United States has-been exceptional y 
good, and there is not a more popular insurance company doing business in the 
States, whether local or foreign, than the Queen. The liberal policy pursued in 
settling just claims promptly and satisfactorily has done much, no doubt, towards 
augmenting this popularity, and especially has this promptness been manifested 
on the occasion of large conflagrations like the Chicago and Boston fires. The 
strength of the sovereign Queen was weighed and tested by these fires and nct 
found wanting. The losses sustained by policyholders were covered with the 
greatest ease, the company not having had to ask the smallest facility either from 
the bankers or from any other sources. 

The assets of the company in the United States, augmented yearly by the gains 
from a profitable business, and care fully invested by prudent and skillful financiers, 
have continued to increase. The tabular exhibit given below, being a showing of 
what has been done in the United States exclusively during the past five and a half 
years, indicates, more clearly than words can the steady growth of the Queen's 
assets over here. THE SPECTATOR would have been glad to present to its readers 
an exhibit of the figures of the company from the time it entered the United States, 
but space would not permit this. 






































| | 
| Interest 
Year Enpinc Decem- Available | Aggregate | Net Premiums and 
BER 31. | Assets. |Liadbilities.| Surplus. | Received. |Dividend 
| Receipts. 
wen |———_—_—__| — | _-———. | —__$_}|_ _ 
pwebepoivecesonesongcees | $1,348,957 | $507,682 | $831,275 | $962,263 | $1,858 
ee | 1,422,571 | §27,198 | 895,373 923,788 | 49° 
| 1,507,168 | 527,281 979,887 go1,672 60,344 
| 3,034,791 | 619.109 | 1,015,682 907,603 68,376 
| 1,635,027 | 662,521 972,506 922,9 82,971 
*1542)354 | 556,699 985,655 440,265 46,768 
* The figures for 1880 are only for the six months ending June 30. 
Expenses 
Total | 
‘ | 
Year Enpinc DEceMBER 31. Phan Disburse- | jouw oo 
ments. Losses. 
———— 2a | = 
TE disiiccadcenncsns csnonconsesueel $964,121 $707,001 | $450,175 $256,826 
SE ab vwddncacnsecneieesessonnunbaesed 924,278 711,215 | 446, 264,251 
Sl civihhwes sansduchiambnehatwnenta s017 712,378 | 471,393 240,985 
ee 975979 757,222 481,317 | 275,905 
1879 .. : coccccce] BOS gt 845,993 566,163 279,830 
WO ois iste cscs cpccnastpadconerseses 487,033 500,207 | 364,618 | 135,589 
' i 


* The figures for 1880 are only for the six months ending June 30. 


In the figures given above, the general underwriting experience of recent years, 
hidden somewhat by the exceptional success of the Queen’s management, can be 





dimly traced. It is to a few of these good points which render the company one of 
the most desirable for insurers to choose, that THE SPECTATOR wishes to call atten- 
tion. The column of premium receipts shows an increasing business of the com- 
pany even at a time when low rates and excessive competition runs high. The re- 
ceipts for the current year will prob bly exceed the total for last year. The extra- 
ordinary development of the company’s resources is seen in the column of interest 
receipts. In 1875 the total receipts from this source was only $1858, and in 1879 the 
corresponding item is given at $82,971. This large difference becomes evident 
when the reader recollects that the handsome building of the Queen, on Wall street, 
yielding its thousands of dollars annual rent, was not in existence in 1875. This 
building furnishes not a small component part of the company's annual income. A 
characteristic feature of the Queen's h'story in the United States is the compara- 
tively small amount of money expended by its management in obtaining and re- 
taining its large business. And it is here, as all business men know, that a funda- 
mental principle, affecting the success of corporations of all classes and kinds, lies. 
While the expenses of management of many of the large foreign and local fire insur- 
ance companies, competitors of the Queen, have averaged 35, 49 and in some in- 
stances 45 per cent, of the premiums taken in, during the past five and a balf years 
this particular company's expenses have ranged from 26 to 30 per cent, not exceed- 
ing in any year 30.4 per cent. 

The company’s showing at the end of the year 1880, bids fair to compare 
very tavorably with past achievements. William H. Ross, the American mana- 
ger, has concentrated his energies and been untiring in his efforts, during the past 
year, to accomplish results that will still further demonstrate to policyholders and 
the insuring public the superiority of the Queen as an insurance company. 





“ Lloyds.” 


THE individual underwriters who, in combination, make up the asso- 
ciation known as ‘‘ Lloyds”’ are, if rumor is right, getting a larger patronage and 
increasing in financial strength as time passes on. More attegtion is given by the 
public to piate glass insurance at the pre ent time than in former days. Especially 
is this the case in New York. The ‘‘ Lloyds” underwriters have, since organizing 
this plate glass insurance associa'ion, devoted themselves to educating the public to 
the benefit of insuring its plate glass against liability to breakage. They have 
brought persons to realize, in a palpable manner, the value of plate glass insurance, 
by the prompt policy pursued in adjusting and paying losses. New York city and 
vicinity, as well as other parts of the country, now contain a vast number of persons 
who voluntarily advertise the value of the protection afforded by a plate glass insur- 
ance policy in ‘‘ Lioyds."”” The low rates charged by the association should induce 
all owners of plateglass to avail themselves of its insurance. 





The Prudential’s Outlook. 


As THE SPECTATOR has on other occasions remarked, the prospects 
of the Prudential Insurance Company, of Newark, for extending a business, which 
has come to be recognized as a necessity by the laboring classes of America, are 
encouragingly bright. The probable chances of achieving large profits in the 
future, serve to put more enterprise and energy in the management of the com- 
pany, and to increase its efficiency to meet what will be required of it hereafter. 
If the three States in which the Prudential now does business furnishes so profit- 
able a field that the amount of business shown by the books on December last has 
been more than doubled during the current year, the promoters of the company 
can reasonably anticipate extraordinary results when the agencies have been 
extended to all the principal States of the Union. The advantage of the Pruden- 
tial over its competitors does not seem to be fully appreciated by the insurance 
public. The science of economy affords evidence that highest and most perfect 
results are attained by division of labor, and that the consideration and study of 
one object or one business pursuit by one person or association of persons through- 
out life, to the exclusion of all cther objects and pursuits, will accomplish most. 
Indeed, it does not require a very intimate acquaintance with the laws which gov- 
ern economy to find that close study of one branch of business achieves the best 
results in the long run. The Prudential Insurance Company happens to be the 
only company in the United States which makes a specialty of industrial insurance. 
This is the only kind of insurance dispensed by it. The attention and efforts of all 
identified with it is devoted to the consideration and advancement of this one partic- 
ular science. Its chief promoters have carefully investigated and thoroughly studied 
the laws and conditions which govern and affect the existence of those classes of 
people to whom prudential or isdustrial insurance 1s more fi'ly applicable, and 
these men continue to make this the sole study of their lives. Another appreciable 
advantage of the company is the purely scientific basis on which it operates, as 
afforded by the experience of the Prudential Assurance Company, of London, and 
the practical knowledge obtained by John F. Dryden when he visited England in 
1876 and made a thorough and exhaustive investigation into the manner that the 
o'd company was conducted. Under these conditions—these palpable considera- 
tions—THE SPECTATOR predicts for the Prudential Insurance Company a bright 
and prosperous future. 
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NEWS OF THE WEEK. 


American Life Insurance Companies in England. 


IT is no secret that one or two managers of our life companies are not 
at all satisfied with the presence of the American companies who transact business 
within the United Kingdom and Ireland. We have, however, said move than 
once—and shall continue to say the same thing as often as we may deem expedi- 
ent—that those companies, being sound and strong, have just as good right to 
come here in quest of bus:ness as our own companies have to go tothe United 
States on a like errand. The two American companies domiciled here—the New 
York Life and the Equitable, of New York—are highly respectable and responsi- 
ble companies ; not less so, in our humble judgment, than any of the Scotch com- 
panie:, which, it is knowh, have recently, through their agents and otherwise, mad+ 
a set against them. The means employed in opposition are not over reputable, 
notwithstanding that competition may rightly go to great lengths, while the argu- 
ments used are more specious than convincing. Attention has been called to the 
large sums disbursed annually by one of those companies in dividends (bonuses) 
and expenses, the inference being suggested that these disbursements are to the 
discredit of the company concerned; but, obviously, any such inference is exceed- 
ingly far fetched. American companies of good standing, like the New York Life 
and the Equitable, of New York, by virtue of the superior interest-earning power 
of money in the States, are able to distribute much larger sums than cou'd be done 
with equal safety by English companies, whose investments do not produce so 
large areturn. For example, the invested funds of the Equitable of the United 
States, this year will amount to, say, in round numbers, £7,000,000, and may be 
taken to yield an average yearly interest of six per cent, or £420,000; but the aver- 
age annual yield of a like sum in the hands of a British company would at the aver- 
age rate yielded, of £4 10s per cent, only amount to £315,000, or less than the 
American yield by £105,009 a year. As year by year money in the States is be 
coming more and more plentiful, and therefore cheaper, it seems doubtful that the 
high interest which has hitherto prevailed will be maintained. But it may be con- 
fidently anticipated that for many years to come the earning power of investments 
will be much higher in America than in England. Criticism, therefore, which 
blindly or perversely overlooks this practical difference is of no value whatever as 
criticism. Nevertheless, it may suffice to effect soft-headed persons. No Scotch 
manager would be likely to be taken in by it, unless it caught him napping. We 
do not say that we should like to see our people in swarms take out life policies in 
American companies, but there may be isolated cases in various parts of the 
country, making in the aggregate a large number, where, by reason of business 
connections and otherwise, it may become highly expedient to assure in an Amer- 
ican office. At any rate, let them have fair play.--London Commercial World: 


The Defunct Atlantic Mutual Life. 


THE report of the referee to determine the value of the policies of the 
Atlantic Mutual Life Insurance Company, of this city, filed at Albany, Friday, 
shows that the claims allowed by him aggregate $985,187.68, while the gross as- 
sets, as cliimed by the receiver, including the moneys deposited in Canada, are 
$1,097,086.70, and that there are many claims in the hands of the referee yet unde- 
cided. The report is regarded as very favorable for the interests of policyholders, 
and it proves what we have often said,that the company should never have been 
plunged into a receiver's hands. 


‘“Molly Maguires” Speculating in Death Insurance. 


THE reckless manner in which the co-operative life insurance com- 
panies do business, writing policies upon the lives of old and diseased persons, 
has naturally resulted in their being victimized by swindlers, who made a business 
of obtaining policies on the lives of persons who stood at death’s door. We have 
already printed some of the disclosures made of transactions of this kind in East- 
ern Pennsylvania, where ‘the companies were involved to the extent of hundreds 
of thousands of dollars. A writer located at Shenandoah gives the following ac- 
count of similar transactions in that vicinity : 

‘‘The co-operative plan of insurance so largely at work throughout this State 
has not been confined, in its speculative phase, to the counties of Berks and Lan- 
caster. Schuylkill County, and particularly the portion of it north of Broad 
Mountain, might be termed a hot-bed of this business. Two years ago there was 
not a policy held in this section beyond what was carried by regular companies ; 
to-day nearly every old man or woman you meet is insured in some one or other of 
the Pennsylvania ‘‘ mutual" companies. The man who made known this system 
hereabouts is George W. Brewer, of Sunbury, who came here in the spring of 
1879 and after an outlay of a few dollars for advertising in the local papers boasted 
that he made a hundred dollars a day in securing risks. He took anybody and 
everybody. He carried out his own individual ends to such a degree that a num- 
ber of the companies he represented found it necessary to suspend him, with the 





examining physician. It is proverbial now that every Shenandoah risk is a rotten 
one. The company that suffered most through Brewer was the Prudential Mu- 
tual Aid Society of America, located at Harrisburg. 

‘“‘ The first death among Brewer's list here was Miss Lawler, a young woman, 
aged 35 years, who had been an invalid for years before. Policies were taken out 
on her by ‘‘ Muff’’ Lawler, of Molly Maguire fame, and Dennis Pike to the 
amount of $2,000 in the Harrisburg Prudential. She had been insured but three 
months when she died and Pike and Lawler received $960 apiece. The company 
claimed that there was a mistake made in the figures in the application, which was 
the reason the full amount insured was not paid. The next death was that of 
Mrs. James Doyle, caused by cancer of the stomach. She was insured in favor of 
her husband for $1,000 in each of the two Harrisburg companies. The next case 
was that of Henry Sharpe, of Mahoney City, who had been insured in favor of 
Michael J. Murphy, a school teacher in the place, and by his own widow in the 
Prudential of Harrisburg for $3,000 and $1,000, respectively. Sharpe was in poor 
health at the time he was accepted by the company, brought on by excesses. Dr. 
Bissell made the examination and pronounced him a good case. Strange to say, 
he died six months afterward, and Murphy received $2,500 and Mrs. Sharpe $850. 
The company considered that Brewer was not the right man in the right place, 
judging him by the record he had made, and after Sharpe's death his suspension 
took place. David Faust now represents the same companies, and succeeds in 
securing daily a risk or two for some friend of the speculative character. It is said 
by parties in a position to know that he had secured within the past year between 
$100,000 and $290,000 in insurance in the co-operative companies of Pennsylvania, 
most of which is held by non-relatives of the parties insured. The greater portion 
is held in the advanced class of the Prudential, because that is the one Faust 
pushes, there being nc limit to age, and the one most susceptible to abuse. 

‘Within the past month three parties insured by this man have died. Their 
names are Patrick Whalen, Patrick McManus, and Daniel Snyder. On the first 
there are policies held by different parties to the amount of $7,000. On the second 
Patrick McNamara and John McManus hold policies to the amount of $4,000. 
Snyder, who died last Sunday, is insured to the amount of $18,000 by seven or 
eight different parties, none of them relatives. He has been suffering from con- 
sumption for five years, and yet he was passed about a year ago as a good ri k. 
Dr. G. L. Reagen, a reputable physician of the place, who was asked to make the 
examination in the first place, refused to do so. The people hereabouts are 
greatly agitated over this business, and it is the sole topic of conversation. These 
are only a few instances, but they tend to show the drift of human depravity in a 
matter which, if not abused, is productive of good results.” 

Here are a few ins‘ances of co-operative insurance in the borough of York, 
Pennsylvania: Louis Speice, who is over 80 years old, has farmed out his life to the 
extent of $100,000. J. Hocker, aged 75 years, has been put through for $60,000, 
J. Anderson, another old fellow, for $60,000. John Plymer, 65, who is seriously 
ruptured, $30,000. Daniel Manson, aged 80 years, $140,000. William Welsh, 
80 years, $88,000. Joe Spangler, 75 years, $30,000. Here is a total of $478,000 on 
the lives of seven old men picked out at random from the list of fifty and more 
form the ‘‘ stock in trade’ of the speculators within the boundaries of the bor- 
ough. 

The Pottsville Journal says that the collector of county tax for Pinegrove town- 
ship paid Pottsville a visit a few days ago, and as a reason for not having his pocket 
full of dollars for the treasury, said that people in his district were so much inter- 
ested in insurance that they could not find money enough to pay their taxes. All 
they could make and scrape was put into insurance. He said that within a radius 
of six miles in his district people were insured to the startling amount of two mil- 
lions of dollars. 


The Hartford Life and Annuity Insurance Company. 


SOME time since this company engaged in co-operative life insur- 
ance and used the prestige it had obtained as a legitimate life insurance company 
to further its delusive co-operative schemes. This has brought out the following 
card, which, we presume, the company will zo¢ place in the hands of its agents for 
general circulation: ‘‘ We, the undersigned, do hereby certify that our signatures 
to a paper cOmmending the Hartford Life and Annuity Company to the confidence 
and patronage of the public, were obtained a long time before the adoption by that 
company of a Co-operative and Safety Fund Department. We were never asked 
to endorse, and we do not wish to be understood as recommending or endorsing 
the Co-operative Department of said company." The certificate is signed by 
‘Geo. L. Chase, Case, Lockwood & Brainard, Lucius J. Hendee, Jos. R. Haw- 
ley, Mark Howard, Geo. M. Bartholomew, H. Hellogg, H. Blanchard.” 





The Defunct National Fire, of Philadelphia. 


ON December 14, the case of James A. Freeman, assignee of the Na- 
tional Fire Insurance Company, of Philadelphia, v., Simon J. Stine, William D. 
Halifman, Jacob Huntzinger, and Jacob R. Eby came up in Common Pleas, be- 
fore presiding Judge Allison, and Judges Pierce and Biddle. The bill in equity 
against the defendants had been referred to a Master. The case came up on De- 
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cember 14 upon exceptions to the Master’s report, the substance of which was as 
follows: The defendants, whilst officers of the Insurance Company, fraudulently 
procured stock of the Company of the par value of $200,000 for $66,666,66 ; also 
$10,000 [was fraudulently paid for the Company's charter; also, the defendants 
fraudulently agreed to issue $300,000 worth of new stock and to give the directors 
of the company $100,000 worth of stock for selling the same; of this new stock 
2,coo shares ($100,000) were issued, and two-thirds cf par value, or $66,666,66, was 
paid for them, the company thus lcsing $33,333.34, and the defendants are liable to 
account jointly and severally for the item of $133,333.34; for the item cf $10,000, 
and for the item of $33,334.34 making in all $175,666,68. The defendants all filed 
answers to this bill, denying the allegations set forth, except Stine, and a degree 
against him was taken pro confesso. He subsequently died, and his admiaistrator 
answered, denying any knowledge on the subject of the bill. 
The court holds the matter under advisement. 





The Piedmont and Arlington Life Insurance Company. 


THE failure of the Piedmont and Arlington has been previously an- 
nounced. A. R. Blakely has been appointed trustee to settle up the affairs of the 
company. From a lengthy circular which he has issued to the policyholders of the 
company, we make the following extracts, showing the cause of failure and the 
present condition of its affairs : 


In 1869 and 1870 ten-year endowment policies were issued by the company, to the 
aggregate amount of about $75,000. Over $50,000 of these were issued in 1869. 
Afier that period policies of this class were issued much more sparingly. But of 
course this very large sum fell due during 1879 and 1880, in addition to current death 
losses. As 1am credibly informed, the management under President Daniel J. 
Hartsook proposed, in aid of previous investments, to lay aside out of the then 
large income of the company —- was reasonably expected not only to con- 
tinue, but to increase), a special fund to meet these large demands as the policies 
fell due. But the extraordinary and long continued financial crisis, which began 
in the fall of 1873, put a stop to any extension of business, and, in fact, greatly cur- 
tailed the operations of the company, and, combined with heavy losses from two 
years of the ravages of yellow fever, prevented the accumulation of such a fund. 

After this fact was developed the then President, Mr. Daniel J. Hartsook, deter- 
mined to use his own large credit and his private means in aid of the assets and 
s ill large income of the Company, to meet this anticipated extraordinary demand 
for death rosses and these ma.ured endowment policiescombined. But on the 24th 
of March, 1879, he died suddenly. This, of course, put an end to this plan ot re- 
lief. In the summer of 1879 the undersigned was called in to aid in the manage- 
ment of the company. 

Average results for less than six months would not furnish a satisfactory founda- 
tion on which to base action. But upon examination it was asc-rtained that the 
current income of the company from January Ist to July rst, 1879, exceeded the 
current death losses and expenses of this period about $15,000; but it was not 
enough, by a considerable amount, to meet the current death losses and expenses, 
and the large additional demands for matured and the rapidly maturing ten-year 
endowment policies. Besides, there was a considerable amount of unascertained 
deferred claims under discussion, in course of negotiation for compromise, and in 
suit, 

But, as the current income considerably exceeded current death losses and ex- 
penses, and the period through which the large amount of endowment demands 
would fall in was limited, although the assets were chicfly in real estate and real 
estate securities, which could not be reaaily made available, it was decided to make 
a statement of these facts to each past due claimant, and ask him to g.ve an exten- 
sion of time and allow their respective claims to be paid in installments. In every 
case during a period of about sixteen months this proposition was acquiesced in. 
This scheme worked well up to January Ist, 1880. From January Ist, 1879, to 
January Ist, 1880, the income exceeded cnrrent death losses and expenses by about 
$30,000. Had this rate of income and dea-h losses and expenses continued, the 
Company, by the rst of January, 1881, would have been nearly or quite out of its 
present difficulties. Its expenses were diminished ; but its income was decreased 
to some extent by the lapse of loan policies, but chiefly by policyholders taking out 
paid-up cash policies, and thereby ceasing to pay premiums. In this way the in- 
come was reduced at the rate of about ,oco ayear. The death losses in 1880 
have also been much larger than in 1879. From January Ist to August Ist, 1880, 
they exceeded the death losses ot the corresponding period of 1879 by about $36,- 
ooo, which was very largely in excess of any reasonable expectation. And during 
this time the death losses and expenses exceeded the current income. 

This state of facts presented a very serious aspect. But as death losses are fluc- 
tuating, and putting the Company into rapid liquidation would greatly diminish 
its assets, after mature consideration it was decided to keep on and watch the 
course of events. In the following months of August, September and October, 
there was a large diminution of death loss, aggregating about ,000. The in- 
come was still considerable—amounting to about $125,000 to $130,000 a year. 
Business was reviving in the country, property enhancing in value, and in some 
places where the Company had considerable real estate investments and securities, 
recent internal improvements gave a sure guarantee of an early and large advance- 
ment in values. All of the ten-year endowment policies had tose paid off, except 
about $8,000, including those that would mature up to January, 1881. It was 
hoped that death losses would continue to diminish until a fair average would be 
attained. But November struck the Company with a very heavy death loss, 
amounting to $33,000, which exceeded the losses of November, 1879, by about 
$19,000. In addition to this very heavy blow, a number of policyhoiders mani- 
fested great impatience. my this time no suit had been brought upon a claim 
not contested. But it now became manifest that some parties would sue on such 
claims, with a view to secute priority of liens; while others threatened to put the 
Company into the hands of a Receiver. The court in Virginia appointing a Re- 
ceiver could exercise no jurisdiction outside of the State. This would have left 
much valuable real assets out of the State, exposed to the ravages of proceedings 
under attachments ; much loss would be incurred, and a few would gain priorities, 
to the great detriment of the mass of policyholders. To prevent these evils, and 
to secure as fair and equal a distribution of the assets as possible, a deed of trust 
was executed on the 30th of November. 

The Company owed some debts for services rendered, and costs incurred in 





protecting the assets of the Company, and had executed some obligations with per- 
sonal securities thereto. It is believed there are but few of these. All of these 
were secured as of the first class: but altogether they do not amount to a large 
sum. They were incurred to protect and preserve the assets of the Company for 
the benefit of the policyholders, and were therefore entitled to priority. No other 
preference is given by the deed except for expenses, &c., incident to the proper 
management and administration of the trust. All policyholders are put on an 
equal footing, and are to share gro rata in the assets." 

Some inquiries have been made as to the extent to which trust deeds or mort- 
gages have been placed upon the real estate of the Company. 

A trust deed has been put upon the Home Office of the Company to secure $40,- 
000 of six per cent coupon bonds, but only $10,000 has been raised under this 
deed. Besides this, it is believed there are but three other unsatisfied trust deeds 
or mortgages, for , $1000 and $1200, respectively. There is a balance of 
about $1500 or $1600 due for the purchase money of a valuable piece cf property, 
and there are judgment liens acquired in « ontes’ed cases; but in all of these favor- 
able compromises were effected before judgments were entered (except two pend- 
ing in the Court of Appeals), and all of them would have been decided at the terms 
of the court when the compromise judgments were entered, whether compromi 
or not. 

It may be as well to say 1n this connection that the trustee has already instituted 
a suit in the Chancery Court of Richmond City, Va., a leading object of which is 
to have the entire trust fund managed and administered under the immediate su- 
pervision and direction of the court, for the benefit of the policyholders, and to 
prevent the trust fund from being consumed by multiplicity of suits. In this suit 
the amount due each policyholder will be ascertained, and his gro rata share of the 
assets will be ordered to be paid him by a decree of the court. The trust fund, as 
fast as converted into money, will be reported to the court, and deposited and paid 
out under its order. 

As soon as the necessary investigations can be made to ascertain the value of the 
assets and the amount of the liabilities, another circular will be issued to the policy- 
holders. It will probably take some time to do this. However this may be, it will 
be done at the earliest moment within which faithtul diligence can accomplish it. 


A receiver to take charge of and collect and distribute the assets among the policy- 
holders and other debtors of the Piedmont and Arlington Life Insurance Company 
is being sued for in the circuit court of the United States at Richmond. A tempo- 
rary injunction has been awarded restraining the trustee recently appointed by the 
company, A. R. Blakey, from paying out any funds in his hands, and summoning 
the defendants to show cause why a receiver should not be appointed. 


f 





Value of English Fire Insurance Companies’ Stock. 


AN insurance company in England, having resolved to increase its 
capital, as an inducement to the public to subscribe for the new shares, prints the 
following to show the present market value of a few of the fire insurance compan- 
ies’ shares, as compared with the amount called for by it: 
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Chicago Marine Board Rates. 


THE committee chosen at the last meeting of the Chicago Marine 
Board of Underwriters to recommend rates for winter risks on cargoes in Chicago 
harbor, has made its report. They recommended for grain cargoes in standard 
vessels, safely moored at that port, twenty cents per month, or fraction of month ; 
vessels to be laid up free from elevator exposures, except while loading. 

The following tariff for the opening of navigation, April 1, 1881, was also 
adopted: From Chicago to Lake Huron ports, sixty cents; to Lake Erie ports, 
seventy-five cents; to Lake Ontario ports and Ogdensburg, $1.25; to Montreal 
$2. Allrates arenet. The harbor risks are not included in the rates for naviga- 
tion, and vice versa. 





The Buffalo Insurance Company’s Wise Recourse. 


AFTER six years of successful operation, during which the company 
had returned to its stockholders 56 per cent of their money invested, the payment 
of marine losses sustained by the Buffalo Insurance Company last season made a 
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serious hole in its assets. The season of navigation just closed has been almost 
unprecedented in the number of disasters on the lakes. The Buffalo has been one 
of the heavy losers. The company's fire insurance business has been very satis_ 
factory ; not sufficiently so, however, to make up the gap in the assets caused by 
the severe marine losses. Some definite and desided move had to be made, but 
what was the most feasible could not at first be setiled upon. Finally the directors, 
with the hearty assent of the stockholders, in view of the profitable dividends de- 
clared and paid in previous years, have unanimously resolved to make good the 
decrease in the assets by calling upon the, stockholders for a voluntary assessment. 
The indications are that the diminution will be speedily wiped out and the company 
be rendered as stanch and reliable as ever it was before. With such men as stock- 
holders, the safe and sound indemnity offered by the Buffalo Insurance Company is 
put beyond question. 





The Necessity for a Tariff Association in New York. 


A PROMINENT officer of a large western company writes to thank 
THE SPECTATOR for the course it has pursued in denouncing underwriting abuses 
-that owe their origin to New York city. Commenting on the resolution adopted 
by the United Fire Underwriters in America at the recent convention in this 
city, recommending the formation of local boards throughout the country, he says: 
‘* The establishment of local rates at all the principal cities of the Northwest, while 
the same companies can, and do, write for almost nothing at the East, is an in- 
justice to the Western merchants, Western insurance agents, and last, though no 
least, Western companies. It is the first thing to correct, not the last, as many 
propose, and New York being the centre, she must begin the reform, and that 
speedily, or the present local boards of the West, which have afforded temporary 
relief, must be abandoned.” 





Is This a Life Insurance Company ? 


THE Board of Managers of the Cotton Exchange have added a new 
chapter to the by-laws regulating the life insurance system in force in that corpora- 
tion. The Committee on Life Insurance, on being notified of the death ofa 
member, is to proceed at once to procure satisfactory proofs consisting of: 1, an 
affidavit of the physician who attended member in his last iilness, and at the time 
of his death ; 2, an affidavit of the undertaker or other person who officiated at his 
burial; 3, an affidavit of some reputable person, who knew the deceased in his life- 
time, to the effect that the person so deceased was the member of the Exchange who 
is reported to have died. The Board of Managers, on receipt of these proofs, is to 
levy an assessment of $12.50 on each of the surviving members, by means ofa 
notice posted on the Exchange bulletin. Any member who fails to pay an assess- 
ment within ten days thereafter is to be suspended, and if he remain delinquent 
thirty days he is to be expelled and his seat sold. The Committee on Life Insur- 
ance may pay out the assessments in installments to the heirs of the deceased 
member, after receiving satisfactory proof of the right of the claimants thereto in 
the shape of a decisicn or decree of the Surrogate or Judge of Probate, or other 
officer having jurisdiction of the estates of intestates in the county in which the de- 
ceased member shall have been domiciled at or immediately previous to his de- 
cease. But the committee may, with the consent of the Board of Managers, waive 
the proofs mentioned both as to the death and the heirs. 





Final Dividend Declared by The Defunct Security Insurance-Com- 
pany, of New York. 


ON Monday December 20, Judge Donohue, in Supreme Court, Cham- 
bers, made an order authorizing the receiver of the Security Insurance Company, 
which failed in consequence of the heavy losses sustained by the Chicago fire, to 
declare and pay to the creditors of the Company a final dividend of two cents on 
the dollar of their claims. Aside from this dividend the Judge authorizes the fol- 
lowing payments out of the remaining assets of the company: The sum of $500 
to Mr. Sands F. Randall, who passed the claims against the company and the re- 
ceiver’s accounts ; to the law firm of Butler, Stillman & Hubbard, $2500; to other 
law firms, $5250; for general expenses, $3000, and to the Central Trust Company, 
in whose custody the funds have been, two per cent on the gross sum. The pay- 
ment of these sums closes the affairs of the company. 





Office Changes in Philadelphia. 


WALNUT street is coming to be more and more, as time advances, 
the insurance street of Philadelphia, and especially about the vicinity of Fourth 
street do the companies locate themselves. All available lands about Fourth and 
Walnut streets are eagerly taken possession of by insurance men. 

The Spring Garden Insurance Company is at present putting up a building at 





No. 481 Walnut street. When completed, the company will make this its head- 
quarters. 

The Jefferson Insurance Company, of Philadelphia, will soon move from its 
present offices to No. 423 Walnut street. 

The Fire Association is also debating a change of location, and will probably 
move at an early day, from the offices now occupied by it, on Fifth street, to larger 
and more convenient apartmen’s on Wal ut street. 

The Royal will soon erect a structure more commodious than its present offices, 
Its site will be the ground now taken up by the building occupied temporarily by 
the Insurance Company of North America. This bui'ding has been purchased by 
the Royal at a very moderate sum. 

The Commercial Union is talking about erecting a building opposite what are 
to be the Royal's new offices. 

The Union Insurance Company, of Philadelphia, lately announced removal 
to its new offices in the company’s building on the south-west corner of Third 
and Walnut streets. 

The Union Insurance Company, of Philadelphia, lately announced the occu- 
pancy ofits new offices in the company’s building on the southwest corner of Third 
and Walnut streets. 








MERE MENTION. 


— James F. Burns is said to be doing well for the Union Mutual 
Life in Canada. 

—The Scottish Union and National has been placed at Kansas City 
with H. C. Kempf & Son. 

—As Secretary of the Hartford Fire Insurance Company, C. B. 
Whiting finds himself in a position for which he is especially fit. 


—Chas. A. Layng, of Atchison, Kan., represents fourteen of the 
leading insurance companies of the country. A staunch agency. 


—The indications are that the supposed valued policy law before 
the Vermont Legislature cannot be passed before the adjournment. 


— Detroit has a new industry in the shape of a linseed oil factory, 
with a capacity of one thousand bushels of seed per day, producing fifty barrels of 
oil. 

—T.C. Henry has been made Vice-President of the Insurance Com- 
pany of North America. Mr. Henry has been for sixteen years a director in the 
company. 

—During the two years ending November fst, 1880, eight out of 
twenty-one tanneries in Chicago burned, involving an insurance loss of $93,791. 
Who says tanneries pay ? 

—Wise & Nye, underwriters, of St. Joseph, Mo., are the representa— 
tives of ten excellent companies, and their business is in keeping with their facili- 
ties for taking care of their patrons. 

—Thomas R. Maris, president of the American Fire Insurance 
Company, of Philadelphia, has recovered sufficiently from his recent attack of 
sickness to attend to his office duties. 

—John P. Watson, an insurance agent of Topeka, Kansas, left that 
city a few days ago under rather suspicious circumstances. It is claimed that he 
is in debt to his companies considerably. 

—tThe percentage of losses to premium receipts in Chicago for 1880 
will be much heavier than they were in 1879. The Empire warehouse fire of last 
year made a big hole in the profits of the year, and a number of other fires have 
added to the balance on the wrong side of the fire account. 


—A new fire office, called the National Mercantile Insurance 
Association, with a nominal capital of $1,250,000 in 50,000 shares of $25 each, is to 
be floated in Manchester, Eng., under the auspices of two local solicitors. 


—The Thames and Mersey Marine Insurance Company, of Eng- 
land, which has lately opened an office in New York, has a paid-up capital of 
$1,000,000 and a net surplus of almost $3,000,000. Evan J. Frazer is attorney for 
the company over here. 

—John C. Thompson takes the place of George N. Carpenter as 
general agent for Eastern Massachusetts of the Union Mutual Life embracing the 
important city of Boston. Mr. Carpenter has accepted a general agency in the 
Massachusetts Mutual Life Insurance Company of Boston. 

—If companies would stipulate in placing their agencies, that no part 
of the agents’ commission should be paid to the policyholder in any manner, as a 
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reduction of rates, it would be a desirable move. Not only brokers, but agents are 
getting into this pernicious practice, which eventually operates against the com- 
pany adopting it, as its tendency is to force up the rate of commission. 


—George C. Clark & Co., of Chicago, have recently added to the at- 
tractions of their elegant office at 161 and 163 La Salle street, by the introduction 
of stained glass half-windows of unique design, in the centre of which is placed a 
polished metal plate bearing the name of the firm. A very tasteful arrangement. 


—But two companies which did business in Chicago prior to the 
fire of 1871—the Franklin, of Pennsylvania, and the Phoenix, of Connecticut—are 
now not represented in Chicago. Many new ones have, however, come in, both 
American and foreign, until there is now more capital represented than ever before. 


—tThe losses on Saturday night’s fire (December 11), at Cincinnati, 
O., are estimated as follows: J. P. Gay, $13,000; Crown Manufacturing Com- 
pany, $15,000 ; Ault & Wyberg,!manutfacturers of printer's ink, $5,000. Insurance, 
J. P. Gay, $25,000; Crown Manufacturing Company, $11,000; Ault & Wybe g, 
$4 500. 

—The Matteson House property at Chicago has passed into the 
hands of the Connecticut Mutual Life Insurance Company, the deed from the 
Master in Chancery having been recorded a few days ago. The consideration is 
$150,000, The Connecticut Mutual Life has also bought on foreclosure sale the 
Hall block in Toledo, for $325,000. 

—Another Fire Insurance Company from abroad has entered Can- 
ada, taking out a Dominion license and establishing its headquarters at Montreal ; 
i. ¢., the Fire Insurance Association, of London. The capital stock of this new 
competitor is $5,000,000, $500,000 being paid up. William M:rrison is manager 
for Canada, and James Bourne, fire superintendent. 


—The death of Arthur Heald, a young man of great promise and a 
member of the senior class in Yale College, has been a severe blow to his father, 
D. A. Heald, of the Home Insurance Company. The young man died last Satu-- 
day and was buried on Tuesday. He was twenty-three years of age. THE SPEC- 
TATOR extends its sympathy to the bereaved father. 


—The ash ordinance of Chicago, requiring iron vesse!s instead of 
barrels and wooden boxes to be used as receptacles for ashes, is likely to be en 
forced, although there is a good deal of protesting on the part of such individuais 
as think that wood won't burn, even if it be an ash box half filled with live coals. 
It is hoped that the ordinance will be rigidly enforced. 


—The Washington Savings Society, of the District of Columbia, is 
an organization devoted of late to deceiving gullible negroes and other persons, It 
professes to give industrial life insurance, but the public would do well to heed the 
tale of a negro whose infant died in June last, and who has not been able to collect 
a ten dollar policy in the concern held on the babe's life. 


—There is a bill before the South Carolina Legislature levying a 
license tax ot ten dollars on every agent doing business for any company not char- 
tered by that State; also authorizing the Comptroller General when the State 
shall deem it necessary to examine companies doing business in that State, and to 
employ experts, at the expense of the company, to aid him. 

—The Niagara Insurance Company, since it adopted the features of 


the Safety Fund law of New York, has experienced an improvement in business. 
People seem to appreciate the tact that the Safety Fund Plan insures greater secu- 


- rity to policyholders than is otherwise offered. The plan is evidently becoming 


popular. David Beveridge, general agent of Chicago, reports bussiness excellent. 


—A London insurance paper attributes the general success of Eng- 
lish insur..nce companies in the United States to the fact that the English direc'ors 
have, by paying good salaries and commissions, been able to command the services 
of some of the ablést American underwriters, and, as a consequence, they have 
been in a position to make money when some of the native companies, with less 
efficient management, have found it difficult to hold their own. 


—A complete telephone exchange is to be soon established at the 
central police station, Chicago, and the city will be divided into small districts, 
each of which will be equipped with wagens and horses for instantaneous answer 
-to calls, Business houses and banks will be equipped with dials much after the 
pattern of those already used by the telephone companies, and the indicators will 
have calls for fire, murder, larceny, riot, burglary, help, accident, disturbance, and 
thieves. 

—The way the Co-operative Life Associations die out, is well illustra- 
ted by the experience of the Railroad Conductors Life Insurance Association, of 
the United States and Canada. This association was organized in 1869, and five 
years ago was ata height of its prosperity, having a membership of 6,919. Of 
these 365 have died, and there are but 1619 left. The natural processes of decay 
have robbed it of its vitality, as they are sure to do sooner or later, all associa ions 
similarly organized. 

—The Fire Association’s calendar tor 1881 combines art with prac- 
ticality, and is one of the best ones yet issued this year. The figures representing 
the days on each monthly division stand out boldly, and are easily discernible sev- 
ral feet distant. The face of the calendar is adorned with a picturesque view of 





some placid limpid stream (probably the Schuylkill) in summer time, whose banks 
are covered with country residences, boat-houses and other out-buildings of Phila- 
delphia’s envied Croesuses. 

—The Farmer’s Review, issued by the Western Department of the 
Continental Insurarce Company of New York, is a spicy and well edited weekly 
publication brim full of valuable suggestions to its particular readers. Among 
other things, insurance is treated in a very sensible way, a point that cannot be 
conceded to all publications. 

— Norwegians, considering insurance a very important industry, 
evidently try to give an idea of the magnitude of this importance in the names of 
some of its companies, which vie with the German companies in testing the 
extent and strength of the alphabet. The following are the names by which three 
of Norway's principal insurance companies are known: Det norske Brandforsik- 
ringsselskab for Varer pg Effekter, Kristiana alnindelige Brandstorsikringsselskab 
Brandforsikringsselskab Nordes. 


—There is a Company in Manchester, England, that ensures engines 
against accidental break-downs, The object of the company is to reduce break- 
downs toa misinum, and their periodical investigations, by indicator diagrams, 
often lead to the discovery of unsuspected defects. A re;ort recently made shows 
that of the breakdowns of the insured engines 49 per cent were due to accidental 
causes, 14 per cent to negligence of attendants, 20 per cent to old flaws and defects, 
and 14 per cent to weakness or faulty construction. 


—The Co-operative Life Associations of Pennsylvania, have received 
a pretty bad scare by the numerous enormous swindles perpetrated upon them, 
and are about to apply to the Legislature for protection. If the Legislature de- 
sires to protect the pe »ple from designing swindlers, it will force these co-operative 
companies to comply with the insurance laws or go out of business. The frauds 
perpetrated upon them are a bagatelle compared to thos perpetrated on the pub- 
lic by means of this pass-around-the-hat insurance, so-called. 


—Persons calling to see Alfred Peck, at his offices, No. 139 Broad- 
way, whether on business or socially, cannot fail to note the general atmosphere of 
comfort and cultivated taste which pervades the apartments. Nec -ssary office fur- 
niture comprises but a small part of the make-up of these rooms. Landscape and 
other paintings, and reproductions attract the visitors eye, while the wainscoting 
and other decorations of the walls, and the carpets covering the floors denote the 
cul'ivated neatness characteristic of the principal occupant of these apartmen s. 


—Probably the most profitable annuity ever purchased was that given 
by the city of Rochester, Eng., to a Mr. Jones, father of Lady Gort, tor a loan of 
$25,000. It was agreed that the annuity should be paid to Mr. Jones's daughter 
after his death, should she survive him. Circumstances seeming to point towards a 
short life for this daughter (afterwad Elizabeth Mary, Dowager Viscountess Gort), 
the authorities of the city were induced to fix the annuity at $2125. At Lady Gort's 
death, which occured recently, Rochester had paid this annuity 62 times, so that 
the city actually returned five times the amount of the loan to the lender. 


—The January number of Scribner’s will contain an account of the 
aims and methods of the new Horological and Thermometrical Bureau, recently 
established by the Winchester Observatory of Yale College, from careful personal 
inspection on the spot. This is the first bureau of the kind established in this 
country, and cannot fail to raise the standard of excellence in both clocks, watches 
and chronometers, The curious machinery used to correct watches to the tenth of 
a second, together with some singular facts in the behaviour and habits of ther- 
mometers, make the article of more than usual interest to the reader. The same 
number also contains some account of Mr. John La Forge’s and Mr. Louis C. 
Tiffany's recent work in stained glass. 


—The Chicago Times thus pertinently remarks: “An exchange 
says that the average underwriter seems to think of but one way to get out of the 
trouble now involving the insurance business, and that is to advance the rates. 
That is not the road to safety. Reduce the number of fires by requiring proper 
means for their prevention and extinguishment. Reduce incendiarism by refusing 
to insure any man who is not known to be h t and h ble. Reduce ex- 
penses by reducing commissions to honest and compete t men, and positively re- 
fuse to accept business from incompetents and insurance tramps, who, as a rule, 
have only such risks as good men refuse. By making these reductions profits may 
be increased and the business put upon a sound and respectable basis." 


—The latest insurance news from Topeka, Kan., is the decampment 
of John P. Watson, who represented several prominent fire insurance compat ies, 
including the Metropole, the Watertown, the London Assurance, the Ma :hattan 
and the Firemans Fund (San Francisco). Mr. Watson had overrun his accounts 
upwards of $1000, and the recent burning of Crawford's Opera House, upon which 
he had issued policies and not reported the fact to the home office of the compan- 
ies, was the final straw that broke the camel's back and exposed his rascalous do- 
ings to the public. Last Saturday afternoon Watson went home, kissed his chil. 
dren good-bye, took a razor and his cap (leaving the hat usually worn by him be- 
hind) and was last seen by residents of Topeka in a restaurant, taking refresh- 
ments. It is thought that the shrewd young man did not take the razor with 
suicidal intent, but to rid himself of his beard and thus more effectually conceal his 
identity. 
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*In January, 1880, the Germania’s capital was increased to $1,000,000. fIn January, 1880, $200,000 additional was paid and the capital has been certified to be $500,000. ~The I 
Hanover has recently issued $500,000 more stock and increased its capital to $1,000,000.  § July. 1879. __a@In October the Agricultural increased its capital to $300,000, and declared 
an additional dividend of 10 per cent on the new stock, 4Atafmeeting of the stockholders called for November 15, 1880, it was voted to increase the Insurance Company of North tert 
America’s Capital to $3,000,000, and add $1,000,000 to the surplus, ¢ No dividend has been paid by the New York and Boston since its organization in 1876. d@ January, 1879. h 
N. B.—Except where specially indicated, the dates of last dividend are for 1880. : the 





